RELIGARE

Values that bind

Newspaper Name

Financial Express

Date

14-09-08

Page

10

Description

‘Using past performance is the easiest way to sell a product’

Sunday, September 14, 2008

MINTERVIEW OF THE WEEK » Vikas Agnihotri, Ceo, Religare Macquarie Private Wealth Management

‘Using past performance is the easiest
way to sell a product’
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